
Security  = Serenity
How The Swansons Solved My Annuity Puzzle

….a gift they call  
"very good retirement planning."

https://plannedgiving.hadassah.org/meet-our-donors/janet-and-john-swanson


The Annuity Puzzle: Why economists love annuities and consumers do not

Economists say certain annuities could help retirees live securely, free to spend money without the fear of depleting their savings.

But consumers, by and large, aren’t buying annuities for retirement.

For a lot of economists, this is puzzling. Researchers call this conundrum “the annuity puzzle,” and they think retirees will be better off if 
they can solve it.

The annuity puzzle is the subject of a growing body of research by economists who have been searching for more than 40 years for 
ways to encourage more people to buy annuities. Solving the puzzle has taken on increasing urgency in recent years with the approach 
of what many see as a retirement crisis.

https://www.annuity.org/annuities/annuity-puzzle/


The Battle: Control vs Return

Control Dividends 
while avoiding Principal Risk 
(Overconfidence, Romance Scams) 

The Solution: 

CSPIAs
Charitable Single Premium Immediate Annuities



SPIA Charitable Gift Annuity Solves The Puzzle

On March 18th, invest $10,000 in a SPIA CGA

2024 Tax Deduction: $3,964.60 (worth 37% $1,466)

2025 Income: $580 ( ~ half is taxable for first 19 years)

         Covers Annual Homeowners Insurance (inflation)

2026+ 50 years: Income $580 per year = $29,000

Principal safe from scammers



CGAs for Essential Expenses (Optional for Discretionary)

Don’t gamble the rent money
Some Legacy goals met with CGAs funding Essential Expenses.  Bequests to family & friends Discretionary.

Essential: 
Longevity, 
LifestyleE, & 
LegacyE

Discretionary: 
LifestyleD, 
LegacyD



Why Charitable SPIAs Solve the Puzzle
“Because it is a good investment”

Easy to understand

No fees

Tax advantaged

Supports cause you care about

Control dividends

Principal secure

“If I could live life over: invest twice as much in a Charitable SPIA in lieu of vanity philanthropy.”



Journey Inflection

Sisyphus to Skier

Accumulation to Decumulation



Longevity Risk

In the context of retirement, we would expect rational consumers to 
mitigate longevity risk—the risk posed by living longer than expected. 
Underlying this risk is the unavoidable fact that lifespans are inherently 
uncertain. 



Essential (Fixed/Safe) and Discretionary (Flexible/Risk)



Going at It Alone: ‘No Good Options’

In their Brookings report, Baily and Harris explain that the economic models of “rational human behavior” 
assume that people planning for retirement will buy annuities that give them regular, recurring income.

This would be the logical choice for someone who understands the consequences of exhausting their savings 
in later life, with nothing to fall back on.

“Someone at age 80, say, who runs out of money, would find it very hard to obtain a job to provide themselves 
with continued income. For those with health problems, it would be virtually impossible to take a job,” they 
wrote.

Emphasizing quality of life after retirement, Harris asserted that the alternative to an annuity is to “hoard the 
money and keep it in case you live into your late 90s because there’s a chance that many Americans will [live 
that long]. The problem with that is all the foregone spending that would make you happy in retirement. 
Hoarding your money and hoping you don’t live too long is a terrible way to retire.”

https://www.brookings.edu/wp-content/uploads/2019/06/ES_20190624_BailyHarris_Annuities.pdf


Reasons People Don’t Buy Annuities: Overconfidence Bias



How to do it: SPIAs







What’s wrong with commercial annuities?

Baily, who was chairman of the Council of Economic Advisers 
under President Bill Clinton, said the reasons people don’t buy 
traditional annuities are clear, and they have a lot to do with the 
way advisors frame these products.



Income Annuities

Commercial

SPIAs

Charitable

CGAs

Deferred Annuities



Retirement

Routines

Affairs Settled



Bequest Motive: CGAs for Causes

Family & Friends: Discretionary

CGA Causes benefit: Essential



Paschenko: 

$10k

Budget


